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I N I E G RA L Providing effective real-time coaching
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FAHEDB ZHFH{EDHE Real-time feedback during training

Expert action DB Recording action *VLM: Vision & Language Model
*LLM: Large Language Model

ZRAWRO=23% 2 7°DN—=VFILrL—F—
Slow jogging personal trainer using
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Eye : looking down Let‘s look at the head of the front runner
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Foot: sliding steps Let's lift your feet as if the ball bouncing
///Technical Issue ///Research Goal
Due to delayed coaching, existing Achieving a 30% reduction in human costs
technology make it difficult to understand  and coaching fees for sports trainers with
how to correct user movements. a personal trainer Al.
---Technology ---Novelty
« Proprietary movement comparing that extracts While current technology typically provides verbal
important frames and explains the movement feedback after practice, our technology provides real-
differences using VLM. time and intuitive coaching that fuses verbal and non-

+ Proprietary verbal and non-verbal coaching generation verbal forms.
that uses audio-visual and tactile feedback using LLM.

---Applicable Business

In sports business area, applied to indoor gym trainer (2026) and outdoor smartphone trainer (2028) .
In healthcare business area, applied to elderly trainer (2028).
In sports business area, applied to swimming school (2028).
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%Slow jogging is a registered trademark of the Japan Slow Jogging Association (a general incorporated association).


https://www.rd.ntt/forum/2024/doc/G01-02-e.pdf
https://www.rd.ntt/forum/2024/doc/G01-03-e.pdf
https://tools.group.ntt/en/rd/contact/index.php?param01=F&param02=201&param03=D01-14
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